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The Benefits of Engaging a Real Estate Agent

Real Estate Agents undertake a diversity of activities related to the selling and leasing of residential and commercial property. Many agents specialise in areas of practice such as residential sales, residential property management, commercial and industrial leasing and sales, representing buyers, rural sales and more. 
  
It is important to find an agent who has the skills, experience in the location, and practice you need. 

In NSW, agents must be licensed under the Property, Stock and Business Agents Act 2002, by NSW Fair Trading. 

A well-chosen agent can be an invaluable asset for you. A professional agent can offer a wealth of knowledge, and expertise being well placed to read any day-to-day changes in the marketplace. 

The Agent’s Role in Selling 
Under the Property, Stock and Business Agents Act 2002, there must be a written agreement between the seller and the real estate agency conducting the sale on your behalf. The agency is obligated to provide the seller with a consumer guide titled “Agency Agreements for the Sale of Residential Property” before the agency agreement is entered into with an acknowledgement by the seller of the date of receipt of the guide. 

Residential and rural agency agreements are required to contain a statement regarding the cooling off period in close proximity to the place where the seller signs the agreement. The statement will include the details on the duration of the cooling off period within which time the agreement can be cancelled. The cooling off period is until 5pm on the next business day or Saturday. 

The cooling off period may be waived if at least one business day before the seller signs the agreement the agent provides the seller with a copy of the proposed agency agreement with a copy of the consumer guide and before the seller signs the agency agreement, a waiver of the cooling off period as approved by NSW Fair Trading.

When a seller signs an agreement with an agent, the agent undertakes to sell the property for the best price within a suitable time frame and to act as the seller’s representative in managing all aspects of the sale. This commences with the initial appraisal of the property including advice on possible sale price, marketing and promotional strategies. It is a good idea to contact a number of agents and prepare a list of questions to ask. The relationship with your agent may last for a number of months so it is important that you are confident in their ability to deliver on what they promise. 
As the seller, you are represented by your Agent, who co-ordinates the marketing and promotion of your property, generates interest in prospective buyers and handles negotiations which can at times be sensitive.

Personal attachment brings with it emotions which, if not managed correctly, can be counter-productive for you. 

The agent is the intermediary and can relieve some of the stress that you may otherwise feel.

Professional Real Estate Agents have vast experience in facilitating the sale process from the start through to inspections, negotiating and the exchanging of contracts. 


